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HOW 1O Gel MORE
BOOKINCS FOR YOUR
PHOTOGRAPHY BUSINESS!

11 WAYS TO MORE BOOKINGS
BY JESSICA LYNEA PHOTOGRAPHY LLC



Welcome

| would like to share a bit about myself, to get to know me better! | am a
full time photographer, and have been running a full time business for
over 12 years! | have kids, which is why | went to working from home full
time. So | could spend more time with them, and make my own work
schedule. Except | didn't realize how much work it really was to own a
business. Years later though, | got it down!

| get DM after DM asking about how to handle these things | used to
struggle with , and so | finally decided to share my strategies with others,
so they don't have to go through the same struggles, and can get to where
| currently am, much faster then | did!

Jessica ézmea
Jessica Lynea

Jessica Lynea Photography LLC



11 WAYS TO BOOK MORE

STREAMLINE YOUR BOOKING PROCESS:

O_‘ e Ensure a user-friendly and seamless online booking

system on your website.

e Clearly define your services, pricing, and availability.

e Offer various contact methods for inquiries and bookings,
such as phone, email, and social media.

PROMOTE SPECIALIZED SEASONAL SESSIONS:

O ; e Create seasonal-themed photo sessions tailored to

holidays, events, or trends.

e Highlight these sessions on your website, social media,
and email newsletters.

o Offer limited-time discounts or incentives to encourage
bookings.

OPTIMIZE YOUR MARKETING EFFORTS:

e Utilize targeted advertising on platforms like Facebook,
Instagram, and Google Ads to reach your ideal audience.

e Leverage email marketing campaigns to keep clients
informed about upcoming sessions and promotions.

e Collaborate with local businesses or influencers to expand
your reach and attract new clients.
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11 WAYS TO BOOK MORE

BUILD AN EMAIL LIST:

O VA | e Collect email addresses from past clients through your

website, social media, and in-person interactions.

e Offer incentives such as exclusive discounts or access to
special events for signing up to your email list.

e Clearly communicate the value of being on your email list,
such as receiving updates on upcoming sessions,
promotions, and photography tips.

OFFER INCENTIVES FOR REFERRALS:

O ) e Encourage satisfied clients to refer their friends and family

by offering referral discounts or bonuses.

e Provide referral cards or codes that clients can easily
share with others.
e Reward both the referrer and the new client to incentivize

referrals.
O E CREATE COMPELLING CONTENT:
e Share behind-the-scenes glimpses, client testimonials, and

sneak peeks of upcoming sessions on social media.

e Write informative blog posts or articles that showcase
your expertise and provide value to your audience.

e Use captivating imagery and storytelling to engage
potential clients and build excitement for your services.
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11 WAYS TO BOOK MORE

BUILD RELATIONSHIPS WITH PAST CLIENTS:
O 7 e Stay in touch with past clients through personalized
emails or handwritten notes.

e Offer special loyalty discounts or exclusive offers to
encourage repeat bookings.

e Request feedback from past clients to identify areas for
improvement and show that you value their input.

e Regularly communicate with past clients through your
email list, sending them updates about upcoming
sessions, promotions, and photography tips.

e Segment your email list based on clients' preferences or
past sessions to personalize your communication and
increase engagement.

e Encourage recipients to share your emails with friends
and family who may be interested in your services,
expanding your reach organically.

PROVIDE EXCEPTIONAL CUSTOMER SERVICE:

O8 e Respond promptly to inquiries and bookings to
demonstrate professionalism and reliability.

e Go above and beyond to exceed client expectations
during photo sessions, ensuring a positive experience.

e Follow up after sessions to thank clients for their business
and inquire about their satisfaction.
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11 WAYS TO BOOK MORE

INVEST IN PROFESSIONAL BRANDING:

O 9 e Maintain a cohesive brand identity across all marketing
materials, including your website, social media profiles,
and printed materials.

e Use high-quality imagery and design elements to
showcase your professionalism and attention to detail.

e Consider hiring a graphic designer or branding expert to
create a visually appealing and memorable brand identity.

STAY ACTIVE IN YOUR COMMUNITY:

e Attend local events, fairs, or festivals to promote your
services and connect with potential clients.

e Offer mini-sessions or photo booths at community
gatherings to attract attention and generate leads.

e Participate in charitable events or fundraisers to give back
to your community while increasing your visibility.

CONTINUOUSLY EVALUATE AND ADJUST YOUR

_‘ _‘ STRATEGY:

e Monitor the effectiveness of your marketing efforts and
booking process through analytics and client feedback.

e Experiment with different tactics and strategies to see
what works best for your business.

e Stay informed about industry trends and changes in client
preferences to adapt your approach accordingly.
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For the aspiring photographer

If it doesn't challenge you,
it won't change you.

Join our Facebook community of
passionate photographers dedicated
to growing their skills and knowledge
together! Connect with like-minded
individuals, share valuable insights,
and access exclusive resources to
elevate your photography journey.
We look forward to welcoming you
into our supportive and inspiring

community!


https://m.facebook.com/groups/365303010633087/?ref=share&mibextid=I6gGtw
https://m.facebook.com/groups/365303010633087/?ref=share&mibextid=I6gGtw

PHOTOGRPHER RESOURCES

INCOME & EXPENSE TRACKER

Easy to use - Google sheets tracker,
with tutorial video, easily keep track
of expenses, income, and profit, and
be prepared for tax season!

STARTING YOUR
PHOTOGRAPHY BUSINESS

A Roadmap to a SIX FIGURE business.
Discover the Secrets to Launching a
Successful Photography Career with
this Comprehensive Guide.

SCHEDULE PLANNER

From Chaos to Control schedule
planner mini course to get your work
schedule on track, as well as your time
with family, chores, and yourself!
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PHOTOGRAPHER EQUIPMENT

See details on what kind of equipment
you need as a photographer, and get
access to my picks of Amazon
equipment & accessories!

www.jessicalyneaphoto.com



https://jessicalyneaphotographyllc.hbportal.co/public/659570be538f9d0024692914
https://jessicalyneaphotographyllc.hbportal.co/public/659570be538f9d0024692914
https://jessicalyneaphotographyllc.hbportal.co/public/6595746235ad8600385c0d80
https://jessicalyneaphotographyllc.hbportal.co/public/6595746235ad8600385c0d80
https://jessicalyneaphotographyllc.hbportal.co/public/65ca549088dd8b002b90d53e
https://jessicalyneaphotographyllc.hbportal.co/public/65ca549088dd8b002b90d53e
https://jessicalyneaphoto.my.canva.site/photographer-gear
https://jessicalyneaphoto.my.canva.site/photographer-gear
https://www.jessicalyneaphoto.com/
https://jessicalyneaphoto.my.canva.site/thankyou-resources

THANK YOU FOR BEING HERE!

Thank you so much for joining me on this journey into the world of
photography business! It's been an absolute pleasure sharing these
insights with you. By applying these tactics and consistently improving
your methods, you can boost bookings for your photography business
while nurturing lasting connections with previous and prospective
clients.. Here's to the exciting adventure ahead and the incredible
moments we'll capture along the way. Thank you for allowing me to be
a part of your story!

Happy shooting, my friend!

CONTACT US IF YOU HAVE ANY QUESTIONS!

www.jessicalyneaphoto.com jessica@jessicalyneaphoto.com

@jessicalyneaphotography


https://www.facebook.com/JessicaLyneaPhotography?mibextid=2JQ9oc
https://www.instagram.com/jessicalyneaphotography
https://pin.it/2EzO3P6Gl
https://www.jessicalyneaphoto.com/
https://www.jessicalyneaphoto.com/
https://www.jessicalyneaphoto.com/
https://www.jessicalyneaphoto.com/
https://www.jessicalyneaphoto.com/

